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ÂCorporate Name KDDI CORPORATION

ÂDate of Establishment : June 1, 1984

KDDI was established upon a three-company merger 

(DDI(Long distance), KDD(International), IDO(Mobile))

in October 2000. 

ÂCapital : 141,851 million

ÂNo. of Employees : 16,970 (consolidated basis)

ÂMajor shareholders : 

Kyocera Corporation 12.85%

Toyota Motor Corporation 11.16%

The Tokyo Electric Power Company. Incorporated    8.02%

Company Profile

Note 1: As of end-Mar. 2009.  

Note 2: Share of major shareholders is based upon the number of shares issued and outstanding used as a denominator.
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Revenues

After the merger in 2000, mobile business has been the main driver of KDDI revenues.  The revenue from mobile 

business occupied almost 80% of total revenues in FY2008. 

After FY2005 KDDI revenues exceeded trillion yen, and KDDI is aiming for synergy effect by offering converged 

services with fixed-line business.

0

1,000,000

2,000,000

3,000,000

4,000,000

Unit million yen

2,268,646

2,833,799 2,785,343 2,846,098

3,335,259

3,596,284
3,497,509

2,920,039
3,060,814

77%

20%

3%

73%

23%

4%

76%

22%

2%

80%

19%

1%

81%

17%

2%

81%

17%

2%

80%

18%

2%

79%

18%

3%

77%

22%

1%

432,330

1,144,319

Mobile Business

Fixed-line Business

Other Business

Before Merger

DDI

KDD

IDO

1990 1995 2000         2001        2002        2003         2004        2005        2006        2007       2008 (FY)



4

Fixed Line Business

Mobile Business

Corporate profile



5

Introduction of Competition into Long Distance Telephone Market

In 1987, , Japan Telecom and TWJ New Common Carriers; NCC entered into long distance telephone market.

With the progress of creating an environment for fair competition, competition had been promoted through the 

diversification of services and the reduction of rate. The number of DDIôs domestic telephone subscribers increased 

to 15 times in 10 years. 

ᵼ Call rate between Tokyo and Osaka declined from \400/3min.(1988) to \80/3min.(2001).

ᵼ NCCôs share of inter-prefectural calls reached around 50% in 2001.
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Enhancement of KDDIôs fixed-line services

Evolution
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Expansion of Competition into Fixed Access Line Market
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Launched HIKARI- one (formerly Hikari- plus)
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With the review of calculating method for dry copper interconnection rates, KDDI launched ñMetal-plusò, a direct-access, fixed-line telephone 

service leasing NTTôs copper lines in 2005.  Furthermore, it started to provide ñCable-plus phoneò with CATV companies in the same year, 

and expanded its direct-line telephone subscribers. 

In response to unbundling of NTTôs optical fiber, KDDI entered into FTTH market leasing NTTôs dark fiber in 2003. It integrated FTTH 

business of Tokyo Electric Power Co.(TEPCO) in 2007, and consolidated CTC(Chubu Electricôs subsidiary) as subsidiary in 2008.

KDDIôs business originated in transit telephone service, and it has been working on new access line businesses such as  FTTH,direct line 

telephone (Metal-plus, Cable-plus telephone) and CATV. The number of its fixed access line subscribers reached 5.34 million at the end of 

FY 2008.
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